









Reviewing a Year of Credit and Financial Management in Print 


AN INDEX TO ARTICLES PUBLISHED IN 1953 


Accounting 
It’s Invoices 2 to 1 vs. Monthly State- 
ments Page 8, Mar. 


Baker’s Dozen of Forms and Procedures 
Vital to Credit Page 8, Apr. 


Are New Fluid Monetary Theories All 


Wet? Page 14, May 
Which? Open Invoice or Ledger Sheets? 
—Symposium Page 8, June 
Holding the Accounts Receivable in 
Line Page 8, July 
Simple Code on Cash Payment Postings 
Page 18, Dec. 


Bank Credit Policies 
Easy Money Sacrifices Credit Policy to 


Inflation Page 19, Jan. 
What Nation’s Bankers Are Thinking 
About Page 20, Jan. 


Capital Demands Advise More Con- 
servative Attitude toward Mortgages 
Page 24, Sept. 


Bankruptcy 


How NOT to Reduce Bankruptcy Costs: 
Increase Staff under Langer Bills 


Page 17, Dec. 
Book Reviews 
Amazing Mr. Doolittle Page 29, Aug. 
American Way, The Page 29, Aug. 


Big Business Methods for the Small 
Business Page 30, Feb. 


Credit and Collection Know-How 
Page 34, Sept. 
Credit and Collection Principles and 
Practice Page 35, June 
Credits and Collections in Canada 
Page 33, Dec. 
Development of Economic Thought 
Page 32, Mar. 
Dictionary for Accountants 
Page 18, May 
Economics in the Public Service 
Page 29, Aug. 
Elements of Business Administration 
Page 26, Nov. 
Encyclopedic Dictionary of Business 
Page 26, Jan. 


Evaluation of Receivables and Inven- 
tories as an Integral Phase of Credit 
Analysis Page 32, Apr. 


Faith and Fact Page 26, Nov. 


Financial Policy of Corporations 
Page 38, Oct. 


Financial Statement Analysis 
Page 32, Mar. 
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Book Reviews (cont'd) 
Getting Things Done in Business 

Page 35, June 
How to Buy Stocks Page 26, Nov. 


How to Get Ahead in Modern Business 
Page 38, Oct. 


How to Live and Work Successfully 
with People in Business Page 34, Sept. 


How to Raise Cash and Influence Bank- 


ers Page 34, Sept. 
How to Say a Few Words Page 32, Apr. 
Incentive Management Page 26, Jan. 
Increasing Personal Efficiency 
Page 35, June 
Investment Timing Page 38, Oct. 
Karen Page 18, May 
Managing Your Money Page 18, May 


Mathematics of Finance Page 20, July 


Power of Positive Thinking 
Page 32, Apr. 


Practical Business Writing Page 20, July 


Principles of Human Relations 
Page 18, May 





NOTE: Cross-indexing of 
the many subjects discussed 
indirectly under the general 
topics in symposiums and 
debates-in-print necessarily 
would make this Index too 
cumbersome for ready ref- 
erence. Therefore, see the 
heading “Symposiums” for 
impinging subjects. 





Public Relations—Principles and Prob- 
lems Page 32, Mar. 


Put It Plainly Page 20, July 


Role of Sales Finance Companies in the 
American Economy Page 33, Dec. 


Showmanship in Public Speaking 
Page 30, Feb. 


Solving Public Relations Problems 
Page 32, Apr. 

Checks 

12 Keys to Lock Out Check Forgeries 
Page 31, Oct. 

Collection Letters 


Three Ways to Make Letters Do Their 
Job Page 10, Sept. 


Defense Contracts 


("Holdbacks") 

Light and Shadow on “Butter and Guns 
Dilemma” Page 15, Mar. 

Discounts 


Is Cash Discount Operation 75 Years Be- 
hind the Times?—Symposium 
Page 16, Sept. 


Editorials by 
Henry H. Heimann 


Happy New Year Page 4, Jan. 


The Challenge We Face in 1953 
Page 4, Feb. 


Tomorrow’s Capitalist Page 4, Mar. 
Budget Cut versus Tax Cut Page 4, Apr. 
“Secrets of the Trade” Page 4, May 


Bad Tax Breeds Bad Business 
Page 4, June 


Extravagance versus Confidence 
Page 4, July 


Example for Governments Page 4, Aug. 
In the Right Direction Page 4, Sept. 
Protecting Credit Standing Page 4, Oct. 
The Real Blessing Page 4, Nov. 
The Only Way Page 4, Dec. 


Education and Training 


Three Braces to Lift Management 
Page 16, Jan. 


Is Trained Personnel Lagging in Race 
Against Expansion of Credit Busi- 


ness? Page 22, Feb. 
Educators Added to Graduate Schools 
Page 38, Mar. 


Convincing Management Page 24, Apr. 


Research Workshop Gets Flying Start 
(Cleveland) Page 41, May 


Panel Underlines Human Element in 
Business Page 37, June 


Spadework for Credit Decisions 
Page 20, Aug. 
Business Consultant with a Sixth Sense 
Page 35, Sept. 
The Seminar, Shortcut to Experience 
Page 26, Sept. 


Graduate Schools of N.A.C.M. Equip 
‘Men of Action’ (Dartmouth; Stan- 
ford) Page 35, Nov. 


Credit Workshop (New York) 
Page 39, Dec. 


Ethics 


Business Mission Is Service to People— 
And It Pays Page 20, Dec. 
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Export and Import 
Ping Pong Balls vs. Ammunition 


Page 26, Aug. 
Canada’s Strength Against Any Reces- 
sion Page 35, Aug. 


Credit Conditions and Collections in 


Latin-America Page 28, Sept. 
Steps to Expand America’s Trade 
Abroad Page 37, Sept. 
Forecasts 
Reading the Business Indexes of Mid- 
1953 Page 11, Jan. 
High Level Business Ahead, Say Lead- 
ers Page 8, Jan. 
And How Close Was YOUR Forecast of 
Indexes? Page 23, Sept. 
Fraud 


Crooked Bankrupt Rarely Escapes if 
Creditors Act Page 18, Aug. 


12 Keys to Lock Out Check Forgeries 
Page 31, Oct. 


General Business 


Leaders See Good Business Year Ahead 
Page 25, Jan. 


Times Call for Brains, Not Panaceas 
Page 11, Feb. 


From Tightrope to Halter Page 29, Feb. 


Coasting Days Over, It’s Time to Pedal 
—Heimann Tells Bank Officers 
Page 20, Apr. 


Transition Period in ’54-’55 
Page 39, Apr. 


Whoa! Can’t Live Forever! 
Page 16, June 


Credit Will Cushion Readjustment, But 
It Must Have Sound Policy: Heimann 
Page 16, July 


Atomic Energy in Business 
Page 18, July 


Insurance 


Playing Loosely with Insurance Means 
Losing Customer’s Business—or Yours 
Page 18, Apr. 

Helping Buyer Build Adequate Insur- 
ance—Symposium Page 8, Oct. 


Trusting the Employees Is Too Expen- 


sive Page 14, Oct. 
Fire Hazards in Supermarkets 
Page 16, Oct. 


Appraisals That Don’t Appraise 


Page 18, Oct. 


Business Interruption Insurance Has 
Much to Offer Page 20, Oct. 


Legal Liability in Fire Page 23, Oct. 
Insurance and Credit Ride Together; 


Three-D Coverage Page 28, Oct. 
Complete Coverage: Replacement Is 
Basis of Evaluation Page 40, Oct. 


Insurance: First Aid to Credit Opera- 
tion—Symposium Page 8, Dec. 





Legal Rulings and Opinions 


Georgia Tax Liability; Indiana Bulk 
Sales Law Page 27, Jan. 


Confessed Judgment Notes 
Page 28, Feb. 
Occupation Tax Rules Page 31, Mar. 
Pay to Sick Employee Ruled Tax- 
Exempt Page 31, Apr. 
Illegal Invasion of Premises; Liability in 
Garnishment Page 27, June 
Recovery in Bankruptcy; Florida Chain 
Store Tax Page 36, Sept. 


Drunken Driver’s License; Bailment 
Lease Page 25, Nov. 


Hazard of the False Affidavit 
Page 15, Jan. 


N.A.C.M. Conventions 


Meet Your Hosts for Montreal Credit 
Convention Page 33, Jan. 


Group Committees—Montreal 
Page 35, Feb. 


Group Programs at Montreal 
Page 33, May 


Montreal Focuses Sharper Light on 
Credit Problems of Two Nations 
Page 29, July 


President Eggerding’s Report 
Page 31, July 


Membership Awards; Association Sec- 
retaries Honored Page 32, July 


Resolutions and Policies Page 37, July 
Convention Pictures Page 21, July 


Executive Committee Personnel—San 
Francisco Page 35, Dec. 


Office Planning and Equipment 
Equipment Makers Outdo Themselves 
Page 18, Jan. 


Baker’s Dozen of Forms and Procedures 
Vital to Credit Page 8, Apr. 
From Closed Frontier to Wide Open 
Office Spaces Page 22, Apr. 
Meet the Winners of CFM’s Awards 
Page 8, May 
Comfort for Speed Is Business Show 
Theme Page 8, Nov. 


Better Lighting for Cleaner Job 
Page 22, Nov. 


_ Operation of Credit Department 


Worker: Creator or Robot? 
Page 14, Feb. 
Buyer—Seller—Collector, Credit Man 
Must Be All of Them Page 20, Feb. 
Key Factors in Managing Credit 
Page 14, Apr. 
Credit Problem Told in Pictures 
Page 12, May 
Credit Man the Doctor Keeping Fingers 
on the Business Pulse Page 24, June 
How Figure Costs of Credit Depart- 
ment? Page 14, July 
Spadework for Credit Decisions 
Page 20, Aug. 


Business Consultant with a Sixth Sense 
Page 35, Sept. 


Profiles 
The Messer Credo: Serve One Another 

Page 12, July 
Salute to William Fox’s Service 

Page 24, Nov. 
Promotions 
Meet Winners of CFM’s Awards 

Page 8, May 

Public Relations 
Human Relations Page 18, Mar. 
Customer Relations Page 19, Mar. - 


Inter-Company Relations Page 20, Mar. 
Manager Reneges Unless He Performs 
Public Service Page 24, Feb. 


Renegotiation 


Public Interest v. Award for Efficiency 
Is the Tug-o’-War in Renegotiation 
Problems Page 18, June 

Exemption of Standard Commercial 
Articles from Renegotiation Urged 

Page 16, Nov. 


Sales 


Credit and Sales Leaders Spell It Out at 
Atlanta Conference Page 22, Mar. 
Sales and Credit Operating in Tandem 
Page 20, Sept. 
Credit as Right Arm of Sales Is Re- 
sponsibility of Treasurer 
Page 17, Nov. 
More Care, More Daring Is Demand of 
Buyers’ Market Page 27, Nov. 


Symposiums 


Taxes—Aids and Cautions Page 8, Feb. 
Which? Open Invoice or Ledger Sheets? 
Page 8, June 

Holding the Accounts Receivable in Line 
Page 8, July 

Bankers’ Cooperation Is a Two-Way 
Street Page 8, Aug. 
Is Cash Discount Operation 75 Years 
Behind the Times? Page 16, Sept. 
Helping Buyer Build Adequate Insur- 


ance Page 8, Oct. 
Insurance: First Aid to Credit Opera- 

tion Page 8, Dec. 
Taxes 


Taxes—Aids and Cautions (Symposium) 
Page 8, Feb. 

March Is Near; So’s That Frustrating 
Trip to Tax Wringer Page 18, Feb. 
Profit-Sharing Plans and Trusts Offer 
Corporation Way to Cut Down Tax 


Bill Page 30, Mar. 
Warehousing 
Criteria for Lending on Warehouse Re- 
ceipts Page 14, June 


A Supplier Turns Warehouser—And 
Customer Prospers Page 24, Aug. 
Query: Is Secured Distribution Pos- 
sible? Page 20, Nov. 
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